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THERE’S A SEA CHANGE
IN SANDY SPRINGS
The Atlanta suburb is being transformed with
$1 billion of commercial and residential projects
underway within a 1.5-mile radius.
Roundtable moderated by Randall Shearin, Introduction by John Nelson

S

andy Springs is Atlanta’s second-largest suburb with roughly 105,000 residents and a daytime population of 200,000. The city is
home to several top-flight businesses,
including Mercedes-Benz USA, which
has broken ground on its 12-acre corporate headquarters along Abernathy
Road.
Since its incorporation in 2005, Sandy Springs has hoped to leverage its
location between Atlanta’s largest corporate nodes — Buckhead and Central Perimeter — into a destination
unto itself. In 2012, the Sandy Springs
City Council adopted a master plan to

develop the city’s downtown area and
create a true city center, which Sandy
Springs has never had.
Sandy Springs Mayor Rusty Paul
recently told Southeast Real Estate
Business that the evolution of Sandy
Springs was inevitable due to its location and corporate culture.
“As the geographic and economic
center of the metro area shifted northward, Sandy Springs became a prime
spot within this new core,” said Paul.
“And as major corporations locate
here, both residential and retail development is a natural outcome.”
In 2014, Sandy Springs formed a

Participants at the Sandy Springs roundtable included, from left, Nathan Kaplan of
Kaplan Residential, Steven Cadranel of Arris Realty Partners and Jack Misiura of ECI
Capital Inc. The discussion focused on the wave of developments underway in the area.

public-private partnership with master developers Carter and Selig Enterprises to develop City Springs, a
14-acre master planned development
along Roswell Road.
Set to open in December 2017, City

Springs will feature a 100,000-squarefoot civic building housing several
branches of Sandy Springs’ government offices. The project will also
see SANDY SPRINGS, page 46
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BROKERING DEALS IN A
LANDLORD’S MARKET

Atlanta’s latest retail developments and activity
are following consumers back to the city, and
to affluent infill markets.

Brokers in the Southeast are navigating the
marketplace by relying on their relationships,
acting quickly and managing client expectations.

By Randall Shearin and John Nelson

By John Nelson

R

etail and mixed-use developers are seeking to leverage
their new retail offerings in locations that are convenient for Atlanta’s affluent consumer base, many of
which are living in the metro’s northern hemisphere, encompassing both
in-town and suburban residential
nodes. But development continues
in Atlanta’s southern suburbs, and

increasingly in its infill older neighborhoods as well.
According to CoStar’s mid-year
2016 retail report, metro Atlanta has
roughly 2.8 million square feet of
retail space under construction, or
about 0.9 percent of its existing inventory. Most of the large-scale retail
see ATLANTA, page 44

I

n the midst of the Great Recession and in the early days of the
recovery, tenants enjoyed the upper hand in regards to negotiation
leverage with landlords that were trying to keep their assets tenanted long
enough to weather the storm. Tenants
were able to shop around and take
their time to listen to offers from owners, most of whom were willing to ac-

quiesce to tenant improvements and
periods of free rent.
Now landlords are the ones with the
negotiating leverage, and tenants that
are dealing with the landlord-favored
landscape for the first time are going
through growing pains.
“Tenants are going through an education process because five years ago

see BROKERS, page 42
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Bryant Poole, assistant city manager of Sandy Springs, spoke to the group about the
public-private City Springs development underway.

City Springs will feature an apartment building, civic office building, underground
parking deck, performing arts theater and a central park with water features.

From left, Steve West of Halpern Enterprises and George Morgan of Morgan Cos.
listen during the Sandy Springs roundtable discussion held Aug. 31.

feature 28,000 square feet of retail
space, a 1,000-seat performing arts
center, central park, underground
parking deck, studio theater and 294
upscale apartment residences.
Within a 1.5-mile radius, City
Springs will be joined by five other
major developments that will collectively add 1,500 single-family and
multifamily residential units and
60,000 square feet of complimentary
retail to the corridor straddling Roswell Road. Altogether, the projects
are set to be worth nearly $1 billion
and be a boom to Sandy Springs as a
whole.
“What amazes me is that there
hasn’t been a construction crane over
Sandy Springs in maybe 40 years. And
between our projects alone, there are
six construction cranes over Sandy
Springs at the same time,” said Steven
Cadranel, president of Arris Realty
Partners, whose company is develop-
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ing The Cliftwood, a 250-unit multifamily community, and an adjacent
27,000 square foot retail and restaurant center known as The Plaza At
City Springs. “We’re reinventing the
City Springs corridor district.”
Arris Realty Partners is co-developing The Cliftwood with ECI Group.
Also in the corridor is Atwood, PulteGroup’s gated community featuring
45 detached single-family homes and
43 townhomes.
Other developments in the corridor include Square One, a 200-unit
multifamily development at the corner of Roswell and Hammond roads
that Kaplan Residential and George
S. Morgan Development have teamed
up to develop. The project will also
feature 10,000 square feet of retail and
restaurant space.
Mill Creek Residential is underway
on Modera Sandy Springs, which will
offer 340 apartment residences atop
25,000 square feet of retail. Davis Development is also planning a 291-unit
apartment community at an old Post
Office location at 6075-6077 Roswell
Road.
To focus in on this burgeoning corridor in Sandy Springs, Southeast Real
Estate Business conducted a roundtable with representatives of each
project, as well as Bryant Poole, Sandy
Springs’ assistant city manager. Held
on Wednesday, Aug. 31, the roundtable was hosted by Atlanta accounting firm Babush Neiman Kornman &
Johnson (BNKJ).
The attendees included Cadranel of
Arris Realty Partners; Michelle Horstemeyer of PulteGroup, formerly John
Wieland Homes and Neighborhoods;
Jo Ann Chitty, senior vice president of
development, acquisition and finance
at Selig Enterprises; Jerome Hagley,
executive vice president of Carter
USA; Oz Friedmann, development
associate with Mill Creek Residential
Trust; Nathan Kaplan, development
associate with Kaplan Residential;
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Howard Neiman, partner at BNKJ;
Steve West, vice president of development at Halpern Enterprises Inc.; Jack
Misiura, vice president of development at ECI Group; George Morgan,
chairman of George S. Morgan Development; and Jerry France, chairman
and CEO of France Media Inc.
Randall Shearin moderated the
roundtable with the participants,
many of whom also live in Sandy
Springs. The following is the edited
discussion:
Southeast Real Estate Business
(SREB): Let’s go around the table and
introduce ourselves. What work are
you doing in Sandy Springs?
Chitty: Selig Enterprises has partnered with Carter to do the private
retail and residential portion of City
Springs. In addition, Selig has made
some strategic investments in Sandy
Springs on Carpenter Drive and adjacent properties to that to bring about
funding Roswell Road. We’re in the
middle of constructing seniors housing there as well, so Selig is making a
big investment in Sandy Springs and
we’re excited about the changes that
are happening.
Hagley: Carter is serving as a program manager for the city and all the
civic functions as far as the construction of the performing arts center, office building, family theater and the
park. All the infrastructure that we all
see around the site.
Cadranel: I’ve been working in and
around the Sandy Springs area for a
long time. Several years ago I saw an
opportunity to create a multifamily
community to replace a dilapidated
1970s office campus and commercial
residence. We partnered with the ECI
Group on the project and today we are
under construction on The Cliftwood,
a 250 unit apartment home community. I was also fortunate enough to
assemble five additional adjacent parcels adjacent to The Cliftwood along
Roswell Road and Cliftwood Drive
including the old Taco Mac, Cartunes,
and Cocktail Cove tracts. We plan to
demolish those properties in the next
few weeks to make way for a new
27,000-square-foot restaurant and retail center we are calling The Plaza at
City Springs. It’s been our goal to do
what we can to clean up what we see
as the true gateway and welcome mat
to Sandy Springs and the City Springs
district.
Misiura: We’re partnering with
Arris on The Cliftwood. ECI Group
is based here in Atlanta. The familyowned business has been in business
for over 40 years. We develop, own
and operate multifamily projects exclusively. I’m also a Sandy Springs
resident. I live in the neighborhood
closest to City Springs, and it’s exciting what’s going on.
Poole: My primary duties as the
assistant city manager concerns the
infrastructure of the city — public
works, capital improvement projects,
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etc. It’s great working with Selig and
Carter on City Springs, bringing it to
fruition in December 2017.
Nieman: BNKJ represents a number
of developers and we’re located in
Sandy Springs.
Friedmann: Mill Creek Residential,
formed in 2010, is a leading multifamily investor specializing in premier
apartment communities across the
U.S. Our Southeast headquarters is
in Atlanta, and I oversee the Modera
Sandy Springs development, across
from City Springs. We’re excited
about our projects truly transforming

the downtown Sandy Springs vision.
I live a couple of minutes away from
both sites and am immersed in the
community on a day-to-day basis.
West: Halpern is a 50-year-old,
privately held family business that
builds, owns and operates shopping
centers primarily as long-term investments. In Sandy Springs, our biggest
connection is that we just moved our
corporate headquarters here. We constructed a new building and opened it
last Friday.
Horstemeyer: John Wieland Homes
and Neighborhoods was acquired by
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PulteGroup in January. We started the
Atwater project at the corner of Allen
Road and Sandy Springs Circle, with
our entrance on Sandy Springs Circle.
Our buyers are coming from all walks
of life, and it’s been fascinating to see
who they are. We also have townhomes in the Gateway project that
we’re very excited about. I’ve lived in
Sandy Springs for six years.
SREB: What’s the city’s vision of
City Springs and how it’s been a catalyst for growth beyond that?
Poole: The vision goes back to the
beginning of Sandy Springs in 2005
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Poole points out the location of each of the major developments underway in Sandy
Springs. The projects range from a single-family development to a civic office building.

with Eva Galambos. Residents of Sandy Springs knew what they wanted.
I retired from Georgia DOT and had
not considered continuing a career
in another government position, but
once this position became available
four years ago I wanted to be a part
of this well organized and visionary
city that was unique with its publicprivate partnership model.
In 2012 we met for more than eight
months with the community and
stakeholders and asking what they
wanted. The City Center is primar-

ily I-285 North up to the north end
of Sandy Springs Circle. A lot of input was given in developing our City
Center master plan. It was adopted
by the Sandy Springs City Council in
2012.
We work with developers on their
projects to implement the fundamental principles of what we want in
that area — the characteristics, public
squares, etc. We asked if the community wants the City of Sandy Springs
to have a government building, and
they said yes as well as the other com-

The Plaza
At City Springs

The Cliftwood
Luxury Apartment Homes

Oz Friedmann of Mill Creek Residential, center, speaks about his company’s newest
development, Modera Sandy Springs.

ponents in the city Springs project. We
will have a 1,000-seat performing arts
center, government building, studio
theater that will act as the chambers
for the City Council, green space with
a water feature and the residential and
retail components.
We’re creating a new grid as part of
the overall development.
Cadranel: Bryant, what’s the office
component of City Springs? How
much is municipal versus commercial
office?
Poole: When we did our govern-

Luxury Living, Dining & Shopping
In the heart of downtown Sandy Springs,
one block north of I-285 along Roswell Road
and Cliftwood Drive
Opening Summer 2017

A Development of Arris Realty Partners

404.869.2800 | ArrisRP.com | 800 Mount Vernon Highway NE | Suite 410 | Atlanta | GA | 30328
For The Plaza Leasing Information: Mariah Klein - Genesis Real Estate Advisers, LLC | 404.869.7117 | mklein@genesis-rea.com
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ment building, there were initial discussions about the project being a
multi-use building with private businesses, but as the project’s vision came
into focus the building is now strictly
government office space. There’s a lot
of meeting spaces for different organizations and clubs to gather for meetings. There’s an open rooftop terrace
that will be a wonderful amenity. The
park is roughly four acres of green
space and we want this place to stay
energized year-round. Spectra is managing the green space component, and
we hope to select a general manager
for the performing arts center.
Hagley: The civic office building is
about 100,000 square feet. One of the
key points in the City Springs project
is the city built in flexibility into the
project. We didn’t design the parking
for maximum visitor count. The city
designed the parking to accommodate
various people count. You can probably pack 2,000 people into this facility.
The city didn’t want to have a facility
that felt dark or unoccupied if there
are only 100 to 500 people there at a
function. There’s close to 900 parking
spaces underground, with another
150 or so parking spaces within the
street grid. There’s flexibility on the
south side of Mount Vernon with potentially more parking.
The days of having seas of parking
lots on Roswell Road are coming to an
end. There’s going to be more street
frontage retail, but it will be coupled
with walkability and structured parking. We all know there’s a lot of topography in Sandy Springs, but the city
is lowering intersections and raising
other intersections to balance out and
create more walkability between Heritage Green and City Springs.
Chitty: From a mixed-use standpoint, having the retail as part of the
government center building and to be
able to vertically integrate that was
very challenging. A lot of thought
went into it, how do you work with
security to handle the different operating hours and so forth. We spent a
lot of time going through that and we
came up with something that’s going
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to be really successful. From a publicprivate side, it’s integrated all the way
through. Activating those spaces, even
though we have a government center that was Monday through Friday,
and a performing arts center that’s
activated every night, creating those
activity nodes that will be operating
year-round was part of the discussion.
France: What type of retail are you
planning?
Chitty: Really just restaurants and
entertainment. That’s going to be the
draw. People can go from dinner to
a show; mothers and families can go
to the park and then grab some ice
cream or pizza. We’ve gone through
the spectrum to activate those spaces.
I don’t see us having apparel or soft
goods. It’s 28,000 square feet of retail
within the Market Square area of the
project.
Cadranel: My office is in Sandy
Springs and my next home is under
construction in Sandy Springs, so I’m
all in. We couldn’t be more excited
about what the City Springs district
is becoming. It’s enhanced all of our
investments and is raising the tide for
Sandy Springs and for all of us. Each
one of our projects has made significant contributions to improve transportation thru the district. At the end
of the day there’s not one solution to
improving the flow along Roswell
Road, it will take a number of incremental solutions, several of which are
already underway.
As part of The Cliftwood development, we’re creating a new public
street called Cliftwood Way to further
the vision for a new grid system designed to help relieve local commuter’s reliance on Roswell Road. Cliftwood Way parallels Roswell Road to
the west and connects Allen Road to
Cliftwood Drive and the all-important
traffic signal at Cliftwood Drive and
Roswell Road. With that, The Cliftwood and other area residents and
The Plaza’s patrons can easily come
and go in all directions as opposed to
being limited to just one curb cut on
and off Roswell Road. We’ve designed
our projects so that many of residents
and neighborhood patrons can avoid
ever having to touch Roswell Road.
When you look at The Plaza retail component and what it will do
to improve traffic, you’ll see that we
are consolidating and redeveloping 5 individual properties with four
curb cuts on Roswell Road and about
27,000 square feet of dilapidated bars
and auto service buildings into a new
cohesive 27,000-square-foot retail and
restaurant center with one curb cut
on Roswell Road and its own direct
access to Cliftwood Way and Cliftwood Drive. The city also recently
began work realigning the disjointed
intersection of Carpenter Drive and
Cliftwood Drive. Very soon Carpenter Road will be shifted north to a direct alignment with Cliftwood Drive
and what will be a true signalized
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four way intersection with Roswell
Road. That realignment alone will
dramatically improve the flow of traffic through the area.
From the start we’ve been committed to redeveloping as much of
this block along Roswell Road as we
could. In addition to The Cliftwood
apartment project, Arris Realty Partner’s has also assembled five adjacent
parcels along Roswell Road and Cliftwood Drive including the old Taco
Mac, Cartunes and Cocktail Cove. The
Plaza totals 27,000 square feet of retail
and restaurants and together with our

adjacent Cliftwood apartment project
brings a long overdue sense of place
to this stretch of Roswell Road. So
many people remember the old Cocktail Cove palm trees that are still on
the property and ask if they can buy
them. Maybe we’ll hold a charity auction? We’re very excited to be redefining this block of Roswell Road.
Right now it’s not a very walkable
or inviting section, but we’re making it
very pedestrian friendly with 11-foot
sidewalks, an enhanced streetscape
program and inter-connectivity between our retail and apartment de-

velopments. If you happen to live in
a home anywhere between Roswell
Road and Powers Ferry Landing you
can patronize our restaurants and retail without ever having to get on Roswell Road.
The more each of our projects can
consolidate curb cuts and create alternative means of ingress and egress
and avoid relying solely on Roswell
Road, the more we’ll start to diffuse
traffic through the area. Hopefully we,
other area developers, and the city can
also figure out some sort of mass transit system to take people bound for all
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the nearby employment centers out of
their cars.
We’re all playing off of the employment centers in Central Perimeter,
Mercedes-Benz new corporate headquarters, Pill Hill and the Cumberland/Galleria submarket with SunTrust Park and The Battery Atlanta
underway. People are gravitating to
this area because of its quality of life
and its proximity to each of those employment centers, as well as our ease
of access to Buckhead.
France: What’s the latest with the
public transportation for this area?
Poole: Yes it’s identified in our City
Center master plan, it’s important to
have some type of public transportation between the City Center area over
to the Central Perimeter area. Case in
point, the city’s Next Ten campaign
outlines some of the public transportation options we should consider. The
other study we’re doing is a phased
approach that’s a joint effort between
us, Brookhaven, Dunwoody and Perimeter CID (PCID). We all have plans
but no one has really connected the
dots to see if the plans mesh well. One
of the first orders of business for us is
to make sure our plans match up.
We’re also looking into what I call a
“mass people mover system.” We have
to do something and we’re trying to
utilize our existing infrastructure. We
have a small footprint and we want to
identify the nodes of where it will be
possible to take advantage of that system. Getting off of MARTA, how do
you get to where you want to go two
miles away? Can I ride a bike, get on a
bus or walk on a path? That’s the last
mile connectivity we’re trying to tackle. We will identify a corridor for this
mass people mover system that will
help in that area and it branches out
to Brookhaven and Dunwoody. City
Center may not be a stop but there
may be a trolley or bus from that stop
to our corridor.
Nieman: In the short-term, can you
implement something like Buckhead
did with the Bucride free shuttle?
Poole: PCID is already doing that
in a formal way with the Perimeter
Shuttle. A lot of corporate businesses
have their own shuttle systems too,
to the point where some are willing
to jointly work together. To go to one
shuttle system like Bucride is a viable
solution we’re looking at.
SREB: Two nationwide trends that
have been around for years are live/
work/play environments and infill areas, and these projects fit the bill for
both. To our residential developers,
what demand is there for residential
in this area?
Friedmann: We’re focused on the experiential lifestyle and activating the
social streetscape. We see that young
professional who wants an urban lifestyle, and we wanted to bring that
to Sandy Springs as the demand increases. We look at the demographic
of the employment base in Central Pe-
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rimeter: traffic comes through Sandy
Springs as people travel from home to
work, but those commuters don’t live
here. The existing product either isn’t
to their preference, or misaligns with
their budget. There’s certainly a large
demand for the type of product we’re
building — mixed-use, active lifestyle
communities. We are constructing 340
luxury residential rental homes on top
of 25,000 square feet of retail to meet
that demand.
Our vision at Mill Creek is to always
approach our projects as mixed-use
opportunities catering to each com-

munity’s specific neighborhood. We
believe the retail complements the residential, and vice versa. We worked
with the city of Sandy Springs extensively to incorporate their vision of
the street grid system into our project.
We will have four means of ingress
and egress to help alleviate traffic
from Roswell Road.
Kaplan: George Morgan and Kaplan Residential are building Square
One, formerly known as One City
Walk, at the corner of Roswell Road
and Hammond Road. We just started
pre-leasing within the last month,

and we were the first to break ground
along this corridor. What we’ve seen
in the early stages is a more established crowd and demographic from
the surrounding area inquiring about
our residences. The progression of the
restaurants and retail in the area is attracting the Millennial demographic
to our development. I’m not sure if
the lifestyle component has reached
its full potential yet, but the Whole
Foods Market and other pieces are in
place today, to help attract that crowd.
We have 10,000 square feet of retail
below our 203 residences, and at the
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From left, Jo Ann Chitty of Selig Enterprises Inc. and Jerome Hagley of Carter. Selig and
Carter are the private developers involved in the massive City Springs development.

beginning of leasing the retail space
we weren’t getting a lot of traction
because we were asking a little higher
rent than the market was used to. As
time has progressed, and a few local
operators have opened high-end restaurants and shops, we have gotten
more traction. We’ve pre-leased three
of the four retail units, roughly 7,000
square feet is leased up. We have a
high-end restaurant on the corner that
I can’t announce quite yet. Our last
available retail space has gotten a lot
more inquiries from restaurant users, but we have an exclusive agreement with the current restaurant that
they’ll be the only restaurant there. It
speaks to the demand for restaurants
there and the ability for them to pay a
higher rent.
Friedmann: When complete, these
projects will satisfy the current demand. Once all the communities deliver, the influx of the young professional demographic begins — craving
this urban-inspired, mixed-use community living and active lifestyle.
We’re heavily focused on creating
communities that aren’t only a destination for residents, but also for visitors.
Horstemeyer: Our project, Atwater, is on the luxury end. We have 88
for-sale units, with 45 being detached
single-family homes and 43 townhomes. We released 16 comprising
half single-family, half townhome and
they all sold immediately. The average sales price for the single-family
homes is $780,000 and $660,000 for the
townhomes. It’s not as big of a difference as we expected. We have a long
waitlist for our next release. We’re in
the southwest corner on a parcel with
a lake. It’s about 16 acres, there’s four
acres of green space and a creek. It’s a
dense site, but it has plenty of green.
What’s so interesting is our range of
buyers. They’re mostly local people
who are downsizing, which is what
we expected. Three of the 16 buyers
are in their twenties and are single,
presumably with some parental help.
They’re making that investment and
are excited to be in that area. It’s all

about location with the site’s proximity to Dunwoody, Central Perimeter
and Buckhead and being within walking distance of City Springs.
Hagley: Our project is attracting
the upper end of the Millennial renter
cohort. What we’re finding is there’s
a renter of choice trend. It’s an older
demographic made up of downsizers,
empty nesters, divorcees, single parents or dual income households. They
want what you find in luxury residential communities, but they’d also
maybe prefer to own a lake home or
beach house and they don’t want the
ball and chain of a mortgage. If they’re
not happy they want to be able to pick
up and move or even travel, but at the
same time they want the amenities
and finishes seen in luxury homes.
We’ve captured that finish level.
France: What’s the average rent in
these projects?
Hagley: It depends on what submarket you’re in, but in Sandy Springs we
were at $1.65 to $1.70 per square foot
about three or four years ago. Nowadays we’re probably in the high $1.80
to $1.90.
Kaplan: We’re touching $2 per
square foot, and no one has questioned the rates. They’re just concerned on when the building is ready

Michelle Horstemeyer of PulteGroup, formerly John Wieland Homes and Neighborhoods,
listens in during the roundtable discussion.

because they want to move in.
Cadranel: We and the other multifamily developers in the City Springs
district are all building luxury residences. They all have stainless steel
appliances, granite countertops and
hardwood floors. And we’re all in an
arms race to create the best amenity
package. For the most part, we’re all
one- and two-bedrooms, and the demand for three-bedrooms in Sandy
Springs is going to make us all wish
we had more inventory to offer. We’re
all also redeveloping what has been
a very mature and built-out area and
trying to put humpy dumpty back
together again. Before we began The
Cliftwood, our site was 100 percent
buildings and asphalt. Once we’re
done, 20 percent of that same property
will be dedicated to green space, and
Oz Friedmann’s project is also bringing more greenery to the infill area.
Our units average 1,000 square feet
and our rents are going to average
$1,800 to $2,000 per month. Everyone’s units at this table will compete
on quality and amenities with anything in Buckhead, but to live in Buckhead will cost $6,000 to $7,000 more a
year. Our residents value a commercial neighborhood, whereas Central
Perimeter is dominated by businesses

Mill Creek Residential is underway on Modera Sandy Springs, which will feature 340
apartment residences atop 25,000 square feet of retail space.
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and doesn’t have the neighborhood
feel Sandy Springs offers. Collectively,
our six projects represent about 1,500
multifamily units and about 60,000
square feet of complimentary restaurant and neighborhood-oriented retail.
We’re not trying to compete with
Central Perimeter’s retail, we’re trying to provide a place that currently
doesn’t exist in Sandy Springs and
better serve its area residents. The restaurants that are here are doing great
and the more restaurants and synergy
we can bring the better they will all do
and the more walkable the community will become.
Hagley: If you add it up between all
of our projects, it’s about $500 million
worth of development in a 1.5-mile
radius, and that’s not to mention the
Mercedes-Benz USA headquarters
and State Farm nearby and all the
other projects coming. That’s also not
to mention the City of Sandy Springs’
share of the City Springs project,
which is approximately $250 million.
France: What’s the timeline of your
projects opening?
Friedmann: For Modera Sandy
Springs, pre-leasing is slated for early
2017, with initial move-ins beginning
spring 2017. Retail is targeted to deliver shortly after first units.
Kaplan: Square One is the closest to
completion. We’ll have our restaurant
open on the corner and delivering
most of our units in November. We’re
pre-leasing right now out of Northside Tower across the street and things
are going well.
Misiura: The Cliftwood will have
our first units delivered right around
the end of the year, with final units delivered in May 2017.
Poole: For City Springs we’re holding tight at December 2017.
Cadranel: There hasn’t been any
significant new office projects delivered to this market for some time, and
I’m delighted the city is building its
100,000-square-foot municipal office
and performing arts center and Selig
is investing in improving the area’s
existing offices. Halpern Enterprises
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new headquarters building has also
set a great example for entrepreneurial users that want to work close to
home in the Sandy Springs corridor
and are looking for an alternative to
Buckhead and Central Perimeter’s
office space.
West: Halpern’s corporate headquarters is a 25,000-square-foot,
two-and-a-half-story building. In the
process of constructing it, we’ve received call after call from folks who
wanted to know if we had extra
space to lease. We weren’t inclined
to do that, but that interest that we
received has sparked our interest in
looking down the corridor to build
something comparable that could be
leased out to smaller entrepreneurial
companies. That’s not our primary
business so we’re taking baby steps
in that direction, but the feedback we
received has been very encouraging.
Kaplan: When we started Square
One three or four years ago, we went
out to raise money and it was an incredibly difficult experience to say
the least. They didn’t have the vision
and didn’t see the potential in Sandy
Springs. George Morgan brought us
this deal. When Sandy Springs incorporated in 2005, it totally changed

FLORIDA from page 43
Miami office believes that Florida will
not experience any substantial impact
as a result of Brexit. “We are witnessing the immediate effects of investors’
aversion to uncertainty. The fact that
we are seeing UK commercial property
funds implement lock-ins to stem the
disposal of assets spurred by the current uncertainty does not necessarily
signal a prolonged erosion of one of the
most robust markets on the planet.”
Ed Redlich of Miami-based ComReal and past president SIOR Florida,
said the break up might mean good
news for Florida. “Many investors
who have been waiting on the sidelines to buy commercial property assets may look to Florida as a safe and
stable market. According to Florida
Realtors, buyers from the UK make
up a fair amount of all foreign buyers in metro areas, such as Orlando
(28 percent), Tampa (19 percent) and
Palm Beach (12 percent). Other EU
countries such as Germany, Sweden,
France, Italy and Czech Republic are
also known to be frequent investors

RETAIL from page 45
Go and Kohl’s, among many others.

Grocery Changes
The Atlanta market has seen only
slight changes in the mainstream
grocery landscape. The area’s two
main contenders — Kroger and Publix — continue to remain solid area
favorites, with smaller players like
Ingles and Aldi also established in the

the dynamic and direction of the city.
Kaplan Residential believed in the vision and we funded the project ourselves through the beginning stages
of construction. Equity entered the
picture about 12 months ago, a little
after Mill Creek announced its development and The Cliftwood started
construction. Our equity partners
were happy to come on board. The
fact that all of us here could get funding for our projects speaks to the
potential in where Sandy Springs
is going. The city has gone over its
tipping point and now it’s off to the
races. There’s a ton of potential here.
Misiura: As we started The Cliftwood and The Plaza and we saw
more apartment projects being announced, we never got scared. We
thought it was a necessity for the vision of Sandy Springs. Downtown
needs critical mass if it is going to
realize its vision. Competition in our
business, especially in this environment, raises everyone’s projects by
creating a living environment that
people want to be a part of. The competition and critical mass enhances
everything.
Friedmann: We’re all invested in
each other’s success, and Mill Creek

Arris Realty Partners is co-developing The Cliftwood with ECI Group. The company is
also developing adjacent retail space totaling 27,000 square feet known as The Plaza.

is looking forward to seeing all of
the current development come to
fruition. We’re a long-term holder
with State Farm on this asset, a key
partner of ours, and they’re equally
as excited about the future of Sandy
Springs.
Cadranel: The city is doing a good
job of managing future growth. They
saw a need for immediate housing in
a very mature area. More important

than anything is that every developer here is in it for the long haul. There
are no merchant builders here, ECI
and Arris Realty are long-term believers in what we’re doing and Selig
Enterprises, a multi-generational
steward of great properties, just
landed across the street from us on
Carpenter Drive. We’re not building
for the next 18 months, we’re building for the next 18 years and beyond.

in Florida real estate. We might expect there to be some acquisitions and
dispositions over the next few years
thanks to the Brexit shake up.”
The U.S. commercial real estate
market could see an influx of capital
coming from the UK, and from other countries whose investors might
pull capital out of British properties.
Florida SIOR chapter president Mary
Clare Codd of Colliers International
of Tampa office added, “When there
is uncertainty in the market, people
will take their cash and place it somewhere else. The U.S. is a safe haven so
Florida could potentially see a significant flow of capital out of the UK and
other countries into the U.S. property
markets, especially gateway cities,
which could drive values up.”
In 2015, the U.S. multifamily sector pulled in $16.3 billion in foreign
investment and investors from Great
Britain comprised $2 billion of that total, according to RCA. If uncertainty
continues, that trend could develop
further.
Interest rates in the U.S. also make
Florida very attractive to investors.

According to the U.S. Department
of the Treasury, the 30-year Treasury
yield plunged to a record low of 2.098
percent before recovering to 2.12 percent. And the 10-year Treasury closed
below 1.4 percent for the first time,
falling to 1.367 percent. The continuing European market uncertainty,
declining British pound and strengthening of the U.S. dollar makes it less
likely that the Federal Reserve will
move rates up or take other tightening measures this year.
With change comes opportunity
and that may have promising implications for the Florida commercial real
estate market.
The SOCIETY OF INDUSTRIAL
AND OFFICE REALTORS® is the
leading professional commercial and
industrial real estate association. With
more than 3,000 members in more
than 630 cities in 34 countries, SIOR
represents today’s most knowledgeable, experienced and successful commercial real estate brokerage specialists. SIOR has certified thousands of

members with the prestigious SIOR
designation, a professional symbol of
the highest level of knowledge, production, and ethics in the real estate
industry.
Real estate professionals who have
earned the SIOR designation are recognized by corporate real estate executives, commercial real estate brokers,
agents, lenders, and other real estate
professionals as the most capable and
experienced brokerage practitioners in
any market. SIOR designees can hold
the following specialty designations:
industrial, office, sales manager, executive manager, or advisory service.
SIOR also consists of associate
members who include corporate executives, developers, educators, and
others involved in the commercial real
estate industry. A professional affiliate
of the NATIONAL ASSOCIATION OF
REALTORS®, SIOR is dedicated to the
practice and maintenance of the highest professional and ethical standards.
SIOR maintains a commitment to business and industry by providing outstanding professional services, publications, and educational programs. n

market. Kroger has plans to add several new stores in the market, including one along Piedmont Road in the
Lindbergh/Buckhead area in a Fuqua
Development project and a new store
on Ponce de Leon Avenue to replace a
store being razed to build a mixed-use
development known as 725 Ponce, that
will be developed by New City LLC.
Where the action has been in the
market is on the specialty grocery
side. Whole Foods Market has had a

strong presence in Atlanta for the past
10 years, and continues to expand in
the market. The company is opening
at Fuqua Development’s Kennesaw
Marketplace in Kennesaw, and another store in the Brookhaven market,
just northeast of Buckhead. A third
store is also underway in Midtown.
Whole Foods is also underway with
the first 365 by Whole Foods in the
market, to be located in Decatur at S.J.
Collins’ North Decatur Square project.

Sprouts has entered the Atlanta
market over the past two years, opening a number of stores in suburban
and urban infill markets. The retailer
now has 12 stores in the market. Asheville, North Carolina-based Earth
Fare has also opened store in Atlanta,
Cumming and Peachtree Corners.
Trader Joe’s, also active in the market
for a decade, now has six stores in the
Atlanta area. The Fresh Market also
has a strong presence in the market. n
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